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SERVI CE CLASSI FI CATI ON NO. 8
Sel |l er Service (continued)

Mar keters nmay deliver the Tier 2 MDQ volunme to the Conpany’s city gates using
any avail abl e resource, at their discretion. The capacity Marketers use to supply
their Tier 2 MDQis not requiredto be prinmary. Marketers nust deliver this capacity
to the Conpany’s city gates in accordance with the Conpany’s Gas Transportation
Operating Procedures Manual .

Al ternatively, the Conpany wi || provide a bundl ed wi nter sal es servi ce each wi nter
nmont h (Novenber t hrough March, inclusive) to facilitate Marketers supplying their

Tier 2 MDQ

The Tier 2 winter bundl ed sales option is available only to those Marketers that
have el ected to take sone volune of Tier 1 capacity rel ease. Marketers may choose
to purchase any vol une of bundl ed supply, up to the maxi numavail able Tier 2 MDQ
If a Marketer chooses to take a quantity of Tier 2 winter bundled sales that is
Il ess than its maxi nrum available Tier 2 MDQ then the Marketer’s w nter bundl ed
sal es el ecti on, expressed as a percent of its Tier 2 MDQ wi || becone that Marketer’s
cap, i.e., its Tier 2 MDQ for the followi ng three years.

The price of the Tier 2 winter bundled sales will be conmputed each nonth under
a fornula that is based on the Selected Pipelines’ gas supply and variabl e
transportation costs. Specifically, the Conpany will conmpute the Tier 2 w nter

bundl ed sal es price by taking the sumof 1) the NYMEX contract price for the nonth;
2) the wei ghted average of the published basis fromthe Henry Hub to the Sel ect ed
Pi peline receipt points, 3) the weighted average variable transportation costs
and fuel | osses to transport gas fromthe Sel ected Pipeline receipt points to
the Conpany’'s city gate plus 4) the Conpany’s WACOC.

Marketers that elect to purchase Tier 2 winter bundl ed sales fromthe Conpany
and do not neet the credi tworthiness guidelines set forth in the UniformBusiness
Practices will be required to prepay for winter bundl ed sales service. The
prepaynment nust be nade via wire transfer or ACH paynent by no |ater than two
(2) business days prior to the | ast day of the nonth preceding the nonth i n which
the bundl ed sales are to be made. The prepaynent will be cal cul ated by taking
the product of 0.9 tines the estimated price of Tier 2 winter bundl ed sales for
t hat nonth. The prepaynment amount will be trued up when actual costs of the bundl ed
sal es are avai |l abl e and any adj ustnment will be made i n the succeeding bill period.
Marketers nmay elect to make alternative security arrangenents consistent with
t he Uni formBusi ness Practice to secure credit for the purchase of bundl ed sal es,
provi ded that any such alternative security nust be in place noless than 60 days
before the Novermber 1% start date of the bundl ed sal es service period.
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